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ABSTRACT:

There are two types of friends viz,, class friend and glass friend. The relation between two class friends may not last long. The
paradox is that glass is brittle but the relation between two glass friends is permanent. For, a drunkard is convinced by a bottle

of wine easily. Here lies the uniqueness of convince.
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INTRODUCTION

Creative writing is based more on manifestation rather
than on expression. It does not inform, rather it reveals. So
it bears no reference. The best creative writing is critical,
and the best critical writing is creative. This article is an
outcome of thinking about creative writing meant for a
general readership. As such, I have adopted a free style
methodology so that everyone can enjoy the pleasure of
reading. As you might know, Francis Bacon (1561-1626),
the immortal essayist, wrote many essays namely ‘Of
Love’, ‘Of Friendship’, ‘Of Ambition’, ‘Of Studies’, and so on.
The multiple-minded genius correctly pointed out that all
the words of the dictionary can be used as themes for
essays. But little has been done since his death to continue
or finish his monumental task. Bacon's unique individual
style of presentation ignited my imagination and
encouraged me to write creative essays as a method of
relieving a wide range of emotions through catharsis.

ARTICLE

Convince is to cause somebody to believe that something is
the case. For example: How can [ convince you of her
honesty? What she said convinced me that I had been
wrong. It is to persuade somebody to do something. For
example: What convinced you to vote for them?

Convince is to persuade by argument or proof e.g. to
convince a person of his folly. It, now obsolete, is to prove
or find guilty. It is to vanquish. It is to overcome, confute,
or convict. It is to overcome the doubts of. It is to make feel
sure.

Convince is to persuade a person to believe or realize
firmly the truth. For example: I failed to convince him of
his mistake. It is to overcome, get the better of. It is to
subdue the mind of by evidence. It is to satisfy as to truth
or error. As per Bible it is to convict. It, now obsolete, is to
refute.

Convinced is completely sure about something. For
example: I am convinced of her innocence/convinced that
she is innocent. It is firm in one’s belief e.g. a convinced
Christian; a convinced pacifist.

Convincing is that makes somebody believe something or
persuade somebody e.g. a convincing
speech/argument/assurance/lie.

Convincing is causing one to feel sure or to believe or
agree. It is persuading as by evidence. It is cogent. It is
producing conviction. It is certain, positive, beyond doubt.
It is by a large or significant margin. It is leaving no margin
of doubt, substantial e.g. a convincing victory i.e. an easy
one.

Convincingly means hope for positive outcome. For
example: Her case was convincingly argued.

Convincement is especially of religious conviction.

Someone can convince. Someone can'’t. It is a personality
trait. Pleasing personality accelerates it. Intelligence
strengthens it. Wisdom confirms it. Beautiful face can
convince easily. As such hero or heroine i.e. glamour world
is used for promotional purpose while launching any new
product.

All cannot convince. All cannot be convinced. Someone is
convinced and benefit is obtained thereby. Someone is not
convinced thereby favour remains out of reach. A status
concerned person seldom thinks for convincing. He always
depends on his personal capacity. He contends that one
can earn more by the time used for convincing. This
strategy has immense impact upon the person who
declined to be convinced. In future the person can be
convinced easily. He will not enjoy sadistic pleasure
declining the request further. Also he will think if he does
not consider then the opponent will do without his help.
Further his help will pave the way for future reciprocation.
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A person is well advised not to be convinced without
realizing the matter or manner. Then he can ask for time to
think over the issue in question. If the person has lack of
knowledge then he can take help either from a
professional person or a well-wisher.

Before signing any contract the person in question should
be convinced properly. Someone is convinced but declines
to sign at the final moment. Thus mood and motive of man
is gloriously so uncertain. As such a vacillating character
should be handled with utmost care and caution. So a wise
person becomes sure and certain first then proceeds for
implementation of contract. Business and especially
marriage convincement are very crucial. Otherwise all
arrangement will be of no use except simply wastage of
money and time as well.

An optimist considers convincement as positive venture.
As such one should not be afraid before convincing any
person. Obviously, outcome of convincing is confirmed
only when argument is purely based on logic.

There are two types of persons. The first category is
convinced easily. The second category is not convinced
easily. The merit of first category is that he is convinced
easily. The demerit of first category is that he is convinced
easily. Such a dual character is so unique that he possesses
both merit and demerit simultaneously. He is just like a
floating voter of any election in democracy set up. Thus he
is convinced by the campaign of the first political party. In
the next very moment he is convinced by the second
political party. In fact, he has no locus standee at all. As
such his mood and motif are gloriously so uncertain. And
the fate of any politician is determined by these voters.
They are real king maker. As such even a shrewd politician
fails to gauge the pulse of these unpredictable voters.

Different persons are convinced differently. Someone is
convinced by logic. Someone is convinced by magic.
Someone is convinced by none of these two options. Ugly
person though wise cannot convince a heroine who is
always convinced by a smart guy. Beautiful face can
convince easily even a wise person. Here beauty is the
convincing tool.

Again someone can be convinced by emotion. Someone is
convinced by motion. Someone is convinced by sexual
pleasure. Someone is convinced by bribe. Someone may be
convinced either by cash or kind. Generally, an intelligent
boss is so kind that he accepts only cash. He avoids the
hazards of enchasing of any kind.

Someone pre-decides to be convinced. Someone
pre-decides not to be convinced. Thus the second category
is difficult to convince. For, it is difficult to make unwilling
horse drink water.

CONCLUSION

There are two types of friend's viz., class friend and glass
friend. The relation between two class friends may not last
long. The paradox is that glass is brittle but the relation
between two glass friends is permanent. For, a drunkard is
convinced by a bottle of wine easily. Here lies the

uniqueness of convince.

No reference, since the present article is an outcome of
Creative Writing
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